
Mother’s Day  
sales

Target early birds and last-minute buyers
Plan your campaign in two waves. Start early with a gift guide or  
bonus offer, then switch to urgency messaging in the final week.

Reduce decision fatigue
Curate simple gift guides by theme or price. Highlight bestsellers  
and offer filters like “Gifts under $50” to help shoppers choose faster.

Make gifting easier
Offer add-ons like gift-wrapping, flexible pickup, and instant  
e-vouchers. Small touches help turn browsers into buyers.

Collaborate to expand your reach
Partner with a complementary business to offer a limited-edition  
product, co-branded gift set, or shared experience.

Optimise your content for search
Use clear, descriptive language in your product titles and captions.  
Reflect how real people search, especially if you’re hoping to show  
up in AI-assisted gift recommendations.
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